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DISCLAIMER
Å This Presentation has been produced by Inmeta ASA (the ñCompanyò or ñInmetaò) and speaks as of February 2010. Neither the 

delivery of this Presentation nor any further discussions of the Company with any of the recipients shall, under any circumstances, 
create any implication that there has been no change in the affairs of the Company since such date. This Presentation may not be
reproduced or redistributed, in whole or in part, to any other person. 

Å To the best of the knowledge of the Company, the information contained in this Presentation is in all material respect in accordance 
with the facts as of the date hereof, and contains no material omissions likely to affect its import. However, no representation or 
warranty (express or implied) is made as to, and no reliance should be placed on, any information, including projections, estimates, 
targets and opinions, contained herein, and no liability whatsoever is accepted as to any errors, omissions or misstatements 
contained herein, and, accordingly, none of Inmeta or any of its subsidiary undertakings or any such personôs directors, officers or 
employees accepts any liability whatsoever arising directly or indirectly from the use of this Presentation.

Å This document contains certain forward-looking statements relating to the business, financial performance and results of the 
Company and/or the industry in which it operates. Forward-looking statements concern future circumstances and results and other 
statements that are not historical facts, sometimes identified by the words ñbelievesò, expectsò, ñpredictsò, ñintendsò, ñprojectsò, 
ñplansò, ñestimatesò, ñaimsò, ñforeseesò, ñanticipatesò, ñtargetsò, and similar expressions. The forward-looking statements contained 
in this Presentation, including assumptions, opinions and views of the Company or cited from third party sources are solely opinions 
and forecasts which are subject to risks, uncertainties and other factors that may cause actual events to differ materially from any 
anticipated development. None of the Company or any of its subsidiary undertakings or any such personôs directors, officers or 
employees provides any assurance that the assumptions underlying such forward-looking statements are free from errors nor does 
any of them accept any responsibility for the future accuracy of the opinions expressed in this Presentation or the actual occurrence 
of the forecasted developments. The Company assumes no obligation to update any forward-looking statements or to conform 
these forward-looking statements to our actual results.

Å AN INVESTMENT IN THE COMPANY INVOLVES RISK, AND SEVERAL FACTORS COULD CAUSE THE ACTUAL RESULTS, 
PERFORMANCE OR ACHIEVEMENTS OF THE COMPANY TO BE MATERIALLY DIFFERENT FROM ANY FUTURE RESULTS, 
PERFORMANCE OR ACHIEVEMENTS THAT MAY BE EXPRESSED OR IMPLIED BY STATEMENTS AND INFORMATION IN 
THIS PRESENTATION, INCLUDING, AMONG OTHERS, RISKS OR UNCERTAINTIES ASSOCIATED WITH THE COMPANYôS 
BUSINESS, SEGMENTS, DEVELOPMENT, GROWTH MANAGEMENT, FINANCING, MARKET ACCEPTANCE AND 
RELATIONS WITH CUSTOMERS, AND, MORE GENERALLY, GENERAL ECONOMIC AND BUSINESS CONDITIONS, 
CHANGES IN DOMESTIC AND FOREIGN LAWS AND REGULATIONS, TAXES, CHANGES IN COMPETITION AND PRICING 
ENVIRONMENTS, FLUCTUATIONS IN CURRENCY EXCHANGE RATES AND INTEREST RATES AND OTHER FACTORS. 
SHOULD ONE OR MORE OF THESE RISKS OR UNCERTAINTIES MATERIALISE, OR SHOULD UNDERLYING 
ASSUMPTIONS PROVE INCORRECT, ACTUAL RESULTS MAY VARY MATERIALLY FROM THOSE DESCRIBED IN THIS 
PRESENTATION. THE COMPANY DOES NOT INTEND, AND DOES NOT ASSUME ANY OBLIGATION, TO UPDATE OR 
CORRECT THE INFORMATION INCLUDED IN THIS PRESENTATION.

Å By receiving this Presentation you acknowledge that you will be solely responsible for your own assessment of the market and the
market position of the Company and that you will conduct your own analysis and be solely responsible for forming your own view of 
the potential future performance of the Companyôs business.

Å THIS PRESENTATION DOES NOT CONSTITUTE, ANY OFFER TO SELL, OR AN INVITATION TO PURCHASE, ANY 
SECURITIES. 
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ROLLING 12 MONTHS



Q4 - 2009 YTD Q4 ï2009  

MNOK

REVENUE 160,1
Å3,9 % growth from Q4 2008

EBITDA  19,5 
Å111,6% growth from Q4 2008

MNOK

REVENUE 444,3
Å10,6% growth from YTD Q4 2008

EBITDA  40,7
Å79,7% growth from YTD Q4 2008

HIGHLIGHTS ïQ4 and preliminary 2009 

ÅLicensing and Consulting both contribute to profit growth

ÅNet cash flow from operating activities MNOK 30,0

ÅBank deposits at the end of the period MNOK 45,6

ÅRecurring revenue

ÅCustomer base

ÅFocus on mainstream software

ÅStrong customer positions

ÅAdded value to critical business

processes

ÅSenior consultants

LICENSING CONSULTING



Inmeta has focused on organic development in combination of
acquisitions and integrations to deliver profitable growth. The strategy
has succeeded in a challenging market. Customer base, competency 
and market position within both licensing and consulting, give a strong 
platform for continuous growth and profit. Inmeta is financially well 
prepared and positioned for growth. Inmeta expects profit growth in 
2010 compared to 2009. 

OUTLOOK
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BUSINESS AREAS



INMETA  LICENSING INMETA  CONSULTING

INMETA   ASA

VCertified high volume license partner 

VAdvisory

VAssist negotiations and optimize license

agreements

VSoftware Asset Management

VMainstream software ïone stop shop 

FUNDAMENT

VIndustry focus

VLarge customers

VCustomer track

record

VSenior consultants

SOLUTIONS

VSystem development

VBusiness Intelligence

VProject management

VCollaboration 

VPortal

VInfrastructure

VSecurity 



INMETA LICENSING

ÅQ4: Licensing revenue MNOK 127,9 (124,1) => growth 3,1%

ÅQ4 Comments
ÅInvestments starting to become normalized

ÅSales from a broad range of customers ïpublic and private

ÅStrong development due to ògross profitò focus and strong cost control

ÅLicensing - fundament
ÅRecurring revenue represent a strong fundament 

}3 years agreements.

ÅStrong market position and large customer base

ÅFocus on mainstream software

Å2010
ÅFundament for growth in Sweden ïLarge Account segment 

ÅInmeta expects continous increased investments in software to 

support business improvements and transformation

ÅKey launches




